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STANDING OUT IN ASEA OF SAMENESS

Session 1

Session 2

Session 3

Session 4

Welcome & Introductions

Blend Out: How to Master Digital Prospecting (And Why Advisors Fail)
Snappy Kraken

Marketing your business well can be time consuming and expensive. Learn about a marketing
software built for advisors to automate, simplify, and scale their personalized prospecting and
referral efforts with turn-key campaigns and 100% exclusivity in your territory.

Steps to Building Your Business: Standing Out & Creating a Referrable Story
Swan Global Investments

A good story has the power to move people. A great story can move millions. Learn the top
three things you need to know to stand out as an aavisor along with the the six ingredients
to creating a referable story. You will also learn a story you can use to “move $10mm in five
minutes.”

Breaking with Tradition: Building a Unique Portfolio to Attract Clients
Swan Global Investments

Cookie-cutter portfolios may easier to scale, but their sameness is a weakness. The traditional
60/40 portfolio may not provide the same returns and protection as it has done in the past.
Times have changed and those who innovate and evolve their portfolios will be the ones to
success in the long run. Learn about a portfolio strategy that will help you stand out from the
Sea sameness.

Start with a Risk Score, End with Clients: Creating ACAT Moments & Improving Client Retention
Riskalyze

Investors demand and expect everything to be personalized. Discussing risk and portfolios with
investors needs to be personable, relatable, and in terms they understand. Riskalyze’s technology has
helped advisors scale personalization, connect with investors in a meaningful way, and win business in
the process. This session will unpack how their software does all of this for you and how it can create
ACAT moments.

Takeaways & Closing Remarks
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